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DISCLAIMER

Forward-Looking Statements Disclaimer

This presentation includes forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Securities Exchange Act of 1934, as amended, regarding, among other
things, the plans, strategies, outcomes, and prospects, both business and financial, of the Company, including statements regarding DocGo’s merger with Hicuity Health (the “Transaction’), the contingent earn-out consideration, or
possible synergies, as well as Hicuity Health’s financial condition, projections and results of operations, and the accuracy of any assumptions underlying any of the foregoing. These statements are based on the beliefs and
assumptions of the Company’s management. Although the Company believes that its plans, intentions and expectations reflected in or suggested by these forward-looking statements are reasonable, the Company cannot assure you
that it will achieve or realize these plans, intentions, outcomes, results or expectations. Accordingly, you should not place undue reliance on such statements. All statements other than statements of historical fact are forward-
looking, including, but not limited, to statements regarding the Company’s future actions, business strategies or models, plans, goals, future events, future revenues, future margins, current and future revenue guidance, future growth
or performance, financing needs, business trends, results of operations, objectives and intentions with respect to future operations, services and products, and new and existing contracts or partnerships. In some cases, these
statements may be preceded by, followed by or include the words “believes,” “estimates,” “expects,” “projects,” “forecasts,” “may,” “might,” “will,” “should,” “could,” “can,” “would,” “design,” “potential,” “seeks,” “plans,”
“scheduled,” “anticipates,” “intends” or the negative of these terms or similar expressions.
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Forward-looking statements are inherently subject to substantial risks, uncertainties and assumptions, many of which are beyond the Company’s control, and which may cause its actual results or outcomes, or the timing of its results
or outcomes, to differ materially from those contained in its forward-looking statements, including, but not limited to the following: the risk that the cost savings and synergies from the Transaction may not be fully realized or may take
longer than anticipated to be realize; disruption to the parties’ businesses as a result of the Transaction and associated integration activities; reputational risk and potential adverse reactions of Hicuity Health or DocGo customers,
employees, vendors, contractors or other business partners, including those resulting from the announcement or completion of the Transaction; the extent to which Hicuity Health’s business will perform consistent with
management’s expectations and projections; accuracy of projections; impacts related to accelerated wind down of migrant-related services; uncertainties related to future non-migrant municipal population health revenue; the
Company’s ability to return to profitability and/or expand its programs with insurance partners, hospital systems, municipalities and other strategic partners; the Company’s ability to successfully implement its business strategy,
including delivering value to shareholders via buybacks, funding new strategic relationships and potentially repaying its line of credit; the Company’s ability to establish, maintain and grow customer relationships; the Company’s ability
to execute projects to the satisfaction of its customers; the Company’s ability to grow demand for its care gap closure programs; the Company’s ability to maintain or grow its cash balances; the Company’s reliance on and ability to
maintain its contractual relationships with its healthcare provider partners and other strategic partners; the Company’s ability to compete effectively in a highly competitive industry, including conditions in the healthcare transportation
and mobile health services markets; the Company’s ability to maintain existing contracts; the Company’s reliance on government contracts, including changes in government spending on healthcare and other social services; recent
revenue growth derived from a small number of large customers; the Company’s ability to effectively manage its growth; the Company’s financial performance and future prospects; the Company’s workforce reduction and ability to
achieve associated cost savings; the Company’s ability to deliver on its business strategies or models, plans and goals; the Company’s ability to expand geographically; the Company’s M&A activity and success of its acquisition
strategy; the Company’s ability to retain its workforce and management personnel and successfully manage leadership transitions; the availability of healthcare professionals and other personnel; changes in the cost of labor; the
Company’s ability to collect on customer receivables; risks associated with the Company’s share repurchase program; overall macroeconomic and geopolitical conditions, including the interest rate environment, the inflationary
environment, the potential recessionary environment, regional conflict and tensions, financial institution instability and the prospect of a shutdown of the U.S. federal government; the ability of the Company’s suppliers to meet its
needs; the Company’s ability to obtain or maintain operating licenses; potential changes in federal, state or local government policies or priorities; expected impacts of geopolitical instability; the Company’s competitive position and
opportunities, including its ability to realize the benefits from its operating model; the Company’s ability to improve gross margins; the Company’s ability to implement and deliver on cost-containment measures and ongoing cost
rationalization initiatives; legislative and regulatory actions; the impact of legal proceedings and compliance risk; volatility of our stock price; the impact on the Company’s business and reputation in the event of information technology
system failures, network disruptions, cyber incidents or losses or unauthorized access to, or release of, confidential information; the Company’s ability to comply with laws and regulations regarding data privacy and protection and
other risk factors included in the Company’s filings with the Securities and Exchange Commission (“SEC”).

Moreover, the Company operates in a very competitive and rapidly changing environment. New risks and uncertainties emerge from time to time, and it is not possible for the Company to predict all risks and uncertainties that could
have an impact on the forward-looking statements contained in this earnings release. The results, events, and circumstances reflected in the forward-looking statements may not be achieved or occur, and actual results or outcomes
could differ materially from those described in the forward-looking statements. The forward-looking statements made in this earnings release are based on events or circumstances as of the date on which the statements are made.
The Company undertakes no obligation to update any forward-looking statements made in this presentation reflect events or circumstances after the date of this earnings release or to reflect new information or the occurrence of
unanticipated events, except as and to the extent required by law. The Company’s forward-looking statements do not reflect the potential impact of any future acquisitions, mergers, dispositions, joint ventures or investments.

Certain Financial Data & Projections-Related Disclaimer

This presentation contains certain financial forecasts related to Hicuity Health and the Transaction. These projections have not been audited and should not be relied on as being necessarily indicative of future results. The
assumptions and estimates underlying the prospective financial information are inherently uncertain and are subject to a wide variety of significant business, economic and competitive risks and uncertainties that could cause actual
results to differ materially from those contained in this presentation. Accordingly, there can be no assurance that the prospective results are indicative of future performance of Hicuity Health and that actual results, including on a
combined basis with DocGo, will not differ materially from those included in this presentation. Inclusion of the prospective financial information in this Presentation should not be regarded as a representation by any person that the
results contained in the prospective financial information will be achieved.
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HEALTHCARE DELIVERY IS SHIFTING TOWARD
INTEGRATED, TECHNOLOGY-ENABLED GARE MODELS

FOUR STRUCTURAL FORCES ARE CONVERGING TO DRIVE DEMAND FOR INTEGRATED CARE PLATFORMS

The U.S. Census Bureau* reports U.S. A;:cqrc;iing tothe AdMAT /1 '4(l%;f lfﬁ
AGING population age 65+ grew by 13% from @ VIRTUAL CARE ysicians reported using teteneattn in
. their practices in 2024—nearly three
PUPULATIDN 2P 9 B0 — MR IS TS T — ADUPTIUN times the pre-pandemic rate of 25.1%

_— o
than the working-age population. in 2018.3

92% of hospital leaders expect McKinsey estimates that the U.S.

$\\$‘N FI NAN GIAL significant financial pressure over gfg\% WURKFURCE Zggtgggiifszzobr;azggs%f?pprox.

the next decade; 89% already

PRESSURE support integrated virtual-to- SHURTAGES HRSA projects a shortage of

physical care models.* ~141,000 physicians by 2038.2

: The US health system increasingly needs integrated partners capable of supporting patients
KEY IMPI‘IGATIUN across multiple care settings.

1. McKinsey & Company, “Nurse managers: Backbone of the nursing workforce, 5/26 4. FTI Consulting, 2026 U.S. Hospital Operations Outlook Survey, 5/26
2. HRSA: State of the U.S. Healthcare Workforce 2025, 12/25 .
3. AMA: New data details how telehealth use varies by specialty. 12/25 5. US Census Bureau: Older Adults Outnumber Children in Nearly Half of U.S. Counties, 6/25 © 2026 All Rights Reserved — DocGo
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ABUUT H I GU ITY H EA LTH HICUITY’S SCALE, BY THE NUMB

AN INDUSTRY-LEADING, TECH-ENABLED VIRTUAL ACUTE CARE PLATFORM

* Flexible and customizable high acuity virtual care delivery model and expert clinical staff
delivering Tele-ICU, Virtual Nursing, Telemetry Monitoring & additional services.

* Diverse range of customers across 30+ states, including health systems, hospitals, post-acute
facilities, and acute care-at-home providers.

*  Proprietary HUB Virtual Care platform manages workflows and seamlessly integrates services
across disparate care teams, while remaining agnostic to customer EMRs and bedside technology.

KEY DIFFERENTIATORS

J‘l’“_? Tele-ICU
.5.3 Virtual Nursing

*  Customized service models and tailored staffing
teams to deliver efficient clinical care

*  Purpose-built software platform, seamlessly
integrates with customer EMRs and bedside

—N\— Telemetry / Vitals Hicuity HUB equipment
A : * Enables care coordination across disparate teams
Provided as relevantto understandingthe pending Hicuity Health acquisitionand notas a Workflow In_tegrat'on and broad patient popu lations
historical financial measure of DocGo or an assurance that Hicuity Health will prospectively Seamlessly Integrates Clinical Data +
achieve these results. Based on projected, unaudited information available to DocGo and Services Across Workflow Tpgls to q Q 0
Hicuity Health as ofthe date ofthis presentation. For the trailingtwelve-month period through Disparate Care Teams Enaglel_Eﬂ'c'ent ° Established su ppo rt services pl atform with mature IT
May 2026, Hicuity Health recorded approximately $65 million of revenue. Adjusted EBITDA is a etivery infrastructure and workflows to support multiple
non-GAAPfinancial measure. The amount presented isapproximate, unaudited and based on . . |
management’s assessmentof Hicuity’ s trailingtwelve-month operating performance, including Alerting service lines
certain adjustmentsto reflect normalized and go-forward operatingcosts. Inclusion of the Real-Time Monitoring
prospective financial information in this Presentation should be regarded as a representation by and Seamless ° Experienced |eader5 hip and Clinical teams

Provider
Coordination

any personthatthe results contained in the prospective financial information will be achieved.
See alsothe Certain Financial Data & Projections-Related Disclaimer and the Forward-Looking

Information Disclaimer included on slide 2 inthis presentation. ©2026 All Rights Reserved—DocGo 5



GO o= [ HicuityHealth
TRANSACTION OVERVIEW

PURCHASE PRICE EQUITY CONSIDERATION ADDITIONAL FINANCING

DocGo is acquiring Hicuity Health Hicuity’s preferred shareholder will Perceptive Advisors has
in exchange for the assumption of receive equity representing 2.0% of committed to provide up to an
$52 million of existing DocGo’s outstanding common additional $50 million of debt
indebtedness held by Perceptive stock at closing, and may receive an financing to DocGo on like terms
Advisors. Debt will mature in additional 3.5% if DocGo achieves a in multiple tranches:

December 2029, and carries market capitalization of $250M * $12.5 million will be available upon the effectiveness
of the Hicuity and DocGo MSA.

: o L :
interest rate of SOFR + 7.5%. within three years of closing. « Additional tranche of $12.5 million will be available

on closing the acquisition.

* Remaining $25 million will be made available based
on the Company achieving a Mobile Health net
revenue target of $130 million TTM.

* Perceptive will also receive 4 million warrants, priced
at a 10-day volume weighted average price (VWAP) of
.5039.

© 2025 All Rights Reserved - DocGo



HICUITY COMPLETES DOCGO'S PLATFORM POCEO

COMBINES COMPLIMENTARY SERVICES AND TECHNOLOGY INTO A VERTICALLY-INTEGRATED HEALTHGARE
OFFERING THAT SUPPORTS PATIENTS FROM THE HOSPITAL TO THE HOME, ACROSS THE ENTIRE CARE CONTINUUM

CURRENT STATE: COMPLIMENTARY OFFERINGS FUTURE STATE: VERTICALLY INTEGRATED OFFERING

Hicuity: Facility-based virtual care

OFFERINGS:

e Tele-ICU

e Virtual Nursing

¢ Telemetry

e Additional Services

TECHNOLOGY: The HUB

Hospital

Medical Transportation

DocGo: Home-based connected care

Mobile Health

OFFERINGS: Remote Patient Monitoring

e Mobile Health

[ _mm ]
E 0 * Remote Patient Monitoring
kd k) ¢ In-Home Care

 —— * Mobile Phlebotomy

In-Home Care
Gap Closure, PCP, Mobile Phlebotomy

Telehealth Visits

TECHNOLOGY: Dara Platform
Home




OPPORTUNITY TO CROSS-SELL SERVIGES POCEO

BASED ON THE DEEP RELATIONSHIPS DOCGO AND HICUITY EACH HAVE WITH THEIR HEALTH SYSTEM CUSTOMERS

A .
& . o
22 BROWNHealth  A>ASTRIA é Advent @
HICU ITY1 ARH """"""""" HEALTH e MUSCHealth "Health 2= “weLisean
CoMMUNIT ORI HEALTH
@ Mary Washington Healthcare
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ETemple Health | feafth COVENANt  AVITA LMBMEDICINE

HEALTH SYSTEM

TELE-IcU HOSPITAL TELEMETRY

TRANSPORT HEALTH MONITORING

~N

[
y .
HEALTH + 4k Catholic Health B HCA=F | misr  ZP) Texas Health
HOSPITALS Siena Hospital Main Line Health’ Healthcare™ | Pivision 7 Resources’
A |
: _— SRR Jefferson
M Et h Od |St ( :“: Northwe" Mou!lt Philadelph ia University +
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1. Logos represent a portion of each company’s customer roster
© 2026 All Rights Reserved-DocGo 8



DOCGO + HICUITY HEALTH POCCO

STRATEGIC INTEGRATION & SYNERGY OPPORTUNITIES

Integration strategy is focused on preserving Hicuity’s clinical model while expanding DocGo’s scale, capabilities and resources.

TECHNOLOGY & CLINICAL GROWTH & COMMERCIAL
PLATFORM EXPANSION

+ Align infrastructure and workflows * Deepen health system relationships
+ Extend virtual acute-care platform » Cross-sell broader care capabilities
* Connect virtual, mobile and in-home care » Support Hospital at Home programs

* Improve coordination across care settings + Expand the Care Anywhere platform

SYNERGY BUCKETS

SG&A Quality

Cost Growth

Workflow Access

© 2026 All Rights Reserved—DocGo 9



AGQUISITION UNLOCKS SYNERGIES

~$4.3M+ OF INCREMENTAL ANNUAL COST SAVING OPPORTUNITIES ALREADY IDENTIFIED

= GLINICAL PRODUCTIVITY &
STAFFING OPTIMIZATION: ~S$2.3M

CLINICAL LEADERSHIP &
>

ORGANIZATIONAL OPTIMIZATION: ~$1.5M

> OPERATING FOOTPRINT &
FACILITY OPTIMIZATION: ~$500K

ADDITIONAL UPSIDE OPPORTUNITIES STILL BEING EVALUATED ACROSS VENDOR
RATIONALIZATION, PROCUREMENT, INSURANCE, TECHNOLOGY, STAFFING, AND
OTHER WORKFLOWS AS THE INTEGRATION ROADMAP IS DEVELOPED




FUTURE-STATE CARE ANYWHERE PLATFORM POCEO

SUPPORTING A BROADER GONTINUUM OF CARE

Combining Hicuity’s hospital-facing virtual care experience with DocGo’s mobile, in-home and remote monitoring capabilities enable us to
support patients across multiple care settings — from the hospital to the home.

HicuityHealth DOCGEO

4[]

FACILITY-BASED VIRTUAL CARE HOME-BASED CONNECTED CARE A CONNECTED PATIENT JOURNEY
¢ Tfele-ICU ' ¢ Mobile Health Hospital > Home
: \Tl;::ra::elt\lrt;rsmg : ::-'-:r::::::nt Monitoring Longitudinal support
¢ Additional services ¢ Mobile Phlebotomy

TIMELINE CLOSE —— FIRST 100 DAYS —— YEAR ONE —— FUTURE STATE
Business Continuity Operational Integration Commercial Expansion Unified Platform

©2026 All Rights Reserved-DocGo 11



ROBUST, PROPRIETARY HEALTH TECH PLATFORMS POCED

HicuityHealth

= Optimizes clinical resource utilization
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= The right vehicle and clinician, at the right time, to < Streamlines clinical oversight to empower virtual care
the right location, at scale across care settings. Adapts to the needs and
workflows of different clinical roles.

BOTH PLATFORMS ARE PURPOSE BUILT TO CREATE EFFICIENGY IN LAST MILE CARE DELIVERY

© 2026 All Rights Reserved - DocGo 12




TRANSACTION GLOSING TIMELINE DOCGO

KEY MILESTONES

AUGUST'26 SEPTEMBER'26 OCTOBER 26 NOVEMBER'26 DECEMBER'26 2027

HICUITY SIGNING
PERCEPTIVE COMMITMENT LETTER

MSA EFFECTIVENESS
PERGEPTIVE CLOSING

CLOSE HICUITY

INTEGRATE HICUITY




DOCEO + ) steadyMD CASE STUDY

POST ACQUISITION: +44% TOPLINE REVENUE GROWTH AND INCREASED PROFITABILITY

539,550

%
336,710
Q472 131/25 14126

TELEHEALTH VOLUME GRUWTH CLINICAL HEADCOUNT GRUWTH

KEY HIGHLIGHTS

Revenue Growth

©2026 All Rights Reserved-DocGo 14
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HICUITY SUMMARY: A COMBINED PLATFORM SOLVES POCEe
THE PROBLEMS HEALTH SYSTEMS CARE ABOUT MOST

HEALTH SYSTEM PRIORITY

COMBINED VALUE

(Qrg\@,\ Extend clinical capacity through virtual and mobile care

I% Capacity constraints Support care beyond traditional hospital settings

( Q) ) Improve continuity across care settings

$\\7\§| Financial pressure Enable more efficient care delivery

Deliver care where patients need it




WHERE HOMEBOUND PATIENTS BENEFIT FROM ONSITE TREATMENT,
WHERE LONG WAITS IN BUSY EMERGENCY ROOMS DO MORE HARM THAN GOOD,
WHERE UNDERSERVED POPULATIONS NEED BETTER CARE,

WHERE BASIC TELEHEALTH PROVIDERS STOP,

AND WHEN ALL REASON SAYS IT CAN'T BE DONE, LEAVE WELL ENOUGH ALONE AND QUIT
WHILE YOU'RE AHEAD, WE DO WHAT OUR COMPANY HAS ALWAYS DONE.

>OC
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